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Choosing the RIGHT Fixed Annuity Income Rider IS YOUR Fiduciary Responsibility! 

 

If you’re a fixed annuity advisor in 2017; you KNOW the new DOL Fiduciary standards affect all 

TQ annuity sales beginning this past June. You may also think you know what it means to be a 

fiduciary…sure; you HAVE to put your client’s financial interests before your interest, you 

HAVE to disclose any conflicts of interest, and finally; you HAVE to disclose all forms of 

compensation the transaction may send your way… including any trip or “soft money” 

compensation. 

In addition to suitability paperwork; agents NOW have to do a fiduciary disclosure form and 

some carriers require an additional “attestation” form. BUT – most advisors ONLY look at the 

core product sale – NOT the available add-on riders, ESPECIALLY the rider most advisors pin 

their sale on – the INCOME RIDER. In fact; we believe the INCOME RIDER is even MORE 

IMPORTANT than the core product being offered. 

Why? Because that is the SIZZLE in the sales presentation and the leverage most advisors use 

when pitching a product. With the importance of the income rider – doesn’t it make sense to 

offer the very BEST for the client – regardless of the core product it’s attached to? Of course it 

does. 

Atlantic Insurance Brokerage and our annuity division; AnnuityQuest is NOT owned or 

beholden to any insurance carrier. We have no financial motivation to offer 1 carrier or its 

products over another. We have NO sales quotas to meet, and we could care less about going 

on another trip on the back of our advisor’s sales efforts. Most of us are retail planners and 

advisors and will only give you the same recommendations that we would give our own 

clients! 

Using this kit and its components will HELP YOU be a better advisor by working with annuity 

EXPERTS who will give it to you straight and unvarnished! We give our advisors the RIGHT 

ANSWER the FIRST TIME! 

 

What about you? Why not give us a try…you won’t be sorry! 
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Fixed Annuity Income Rider Information Sheet 

 

What is a fixed annuity “Income Rider”? 

It is simply a “phantom” account that has no cash surrender, or partial/full withdrawal benefit. It is just a “bucket of 

value” that an insurance carrier bases some future, non-annuitized payout on to the policy’s annuitant. Typically the 

insurance carrier will refer to this “bucket” as the INCOME ACCOUNT VALUE (IAV). The Income Rider Account Value 

dollar amount can only be used for income. 

 

There are 2 Types of Income Riders:  

Guaranteed Monthly Income Benefit (GMIB) and a Guaranteed Withdrawal Benefit (GWB) rider. They are pretty self –

explanatory…The GMIB is exactly what the name implies — a guaranteed minimum level of annuity payments by the 

insurance company, regardless of the performance of your annuity. With a GWB, your client is guaranteed a 

percentage of their original investment in the form of an income payment (called a “withdrawal benefit”) for the rest of 

their lives. Since the percentage is based on the amount of money invested, the market does not play a significant factor 

in income payments. 

MOST FIA carriers us the GWB method of income payout. 

 

Fixed Annuity Income Rider “Moving Parts” 

1. Rollup Rate. The “rollup rate” is the insurance carrier’s rate of return they will apply to the income account 

value. Do NOT be confused – this is NOT the interest credited to the actual CASH / SURRENDER / 

ACCUMULATION ACCOUNT VALUE. Remember, the IAV is a “phantom” value. This is usually a fixed - 

predetermined rate. Some carriers have a non-guaranteed rate based on some factor or index. The Rate Most 

Income Riders offer a guaranteed contractual growth rate during the deferral period. These rates vary from 

company to company, but can be 5%, 6%, 7%, etc. 

 

2. Rollup Period. This is the period that the carrier will apply the Rollup Rate to the income account value. 
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3. IAV Payout Rate. This is the actual RATE that the carrier will base the future income payout on. The Payout Rate 

is the most important part of the Income Rider structure. When you decide to start taking a lifetime income 

from your Income Rider, the insurance company will base that lifetime payout on your age when you start that 

income. So the younger you are, the lower the payout…and the older you are, the higher the payout. Again, 

most advisors “gloss over” the fact that “The Payout” is more important than “The Rate,” and it should be the 

primary factor in your Income Rider decision. For example, an “Income Rider Rollup Rate” of 6% might generate 

a higher lifetime income stream than an Income Rider Rollup Rate at 7.5%, because “The Payout” is higher when 

you decide to turn on your income stream. 

Income payouts can be based on a single life, or depending on the carrier – joint lives! 

Some carriers have an INCREASING Payout option, some don’t… 

 

Another factor to consider…TQ Annuities and RMDs! 

You should also take into account Required Minimum Distributions, or RMDs. These are required by the Internal 

Revenue Service from tax-qualified retirement savings accounts beginning at age 70½. RMDs may exceed the rider’s 

lifetime income withdrawal amount, potentially exposing your client to withdrawal charges and market value 

adjustments (if applicable) on the excess. Look for “RMD-friendly” riders that allow lifetime income withdrawals up to 

the full RMD amount without penalty. 

 

Income Rider Benefits 

A properly placed and researched Income Rider can provide many consumer benefits: 

 Your income will never run out. 

 Income will never be fully depleted even if your account reaches zero. 

 Can have cash value growth while you’re receiving income. 

 Gives protection against market changes. 

 

Do insurance carriers CHARGE any FEES for Income Riders? 

Once again, it depends on the income rider, the product it’s being added to, and the insurance company issuing the 

product. Some riders cost 0% while others cost 3% or even more! 

When learning about how an income rider’s fees are calculated, three questions to consider are: 

 What is the fee? 

 How is this fee calculated? 

 Is it done with a cash value calculation or an income value calculation? 

 Are fee calculations based on income account value or accumulation or cash value? (VERY IMPORTANT) 

 Are fees charged AFTER the income faucet is turned off? 
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For example, the fee may be calculated based on the income account value. The fee would increase per year while 

you're in the deferral period – it’d based on the income account value's growth percentage.  

As a result, your cash value would decrease more quickly. Then your heirs would receive an annuity contract of 

significantly lessened value. Other income riders may come with cash value-based fees while others are without any 

internal fee structure. 

 

Once the IAV income is turned on, can it be turned off? 

Generally speaking no, unless you draw down your actual account value to 0 in the form of partial withdrawals. ANY 

withdrawal of the accumulation/cash account value will impact your IAV and your future income stream. 

 

What about the other “living benefits” of the core annuity product…how do they affect the 

income payout? 

When a client needs additional cash—perhaps to pay for a medical emergency—there are provisions in annuities that 

allow additional withdrawals. Such extra payouts, however, come at a cost. Since the total lifetime benefit of the income 

rider is calculated at the beginning, any additional withdrawals will impact principal and the future income stream. 

The insurance companies backing these income guarantees, regardless of whether these contracts are depleted, are 

what make them so powerful. These insurance guarantees hedge against longevity and market risk and protect 

investors against market declines early in retirement, things the 4% withdrawal rule generally don’t apply. 

Now; there are income riders with enhanced benefits to give retirees an increased payout for chronic or confinement 

care, as long as the annuitant is unable to perform, say, at least two of six “activities of daily living”—bathing, dressing, 

toileting, attending to incontinence and feeding and transferring out of or into bed. Unlike long-term care, which is a tax-

free benefit for what’s typically a temporary need, confinement care may be permanent, and the benefits are taxable. 

 

Have a case you want us to consult on? Please fill out our “Illustration – Case Deign Request 

Form” for a fast and unbiased opinion! 

 

Thanks and as always, if you have any questions, please give us a call - you WON’T BE 

SORRY! 
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When it comes to FUTURE income – your clients WANT and DESERVE to know the 

GUARANTEED NUMBERS – that’s why we’re using them for this kit… 

 

Here is a very SIMPLE  Scenario: Client with $100,000.00, TQ, Issue age 62 looking to defer taking 

guaranteed lifetime income in 10 years (age 72). We also – to keep it “apples to apples” used the S&P 500, 

Annual Point to Point crediting method. 

 

 

 

Company A: 
Issue Age: 0-80. 

10 year surrender charge. 

Minimum Premium: $10,000. 

Bonus: 8% vested 10% per year for 10 years. 

Rollup to income base: 7.25% while deferring income. 

Payout rate@72: 5.45%. 

Rider Fee: 1.05%. 

Guaranteed annual income@72:  $ 11,852.00 

 

 

 

Company B: 
Issue Age: 35-80. 

10 year surrender. 

Minimum premium: $5,000. 

Bonus: 1%. 

Rollup to income base: 10% while deferring income. 

Payout rate@72: 5.3%. 

Rider Fee: 1%. 

Guaranteed annual income @72:  $ 11,130.00 
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Company C: 
Issue age: 18-80 

10 year surrender 

Minimum premium: $10,000 

Bonus: NA 

Rollup to income base: 6% while deferring income 

Payout rate @72: 5.45% 

Rider fee: 0.90% 

Guaranteed annual income @72:    $ 9,760.00 

 

 

Now, this is just a SMALL sampling of the differences between things like fees, roll-up rates 

and payout rates. 1 of these has a very attractive long term care multiplier; and another has 

a nice chronic illness benefit. There are some income riders that have a bonus; most don’t.  

 

We DID NOT include NON-GURANTEED increasing benefit riders – they exist certainly; but 

any claim of guaranteed increases is not 100% honest or accurate. 

 

Your best option is to CALL US and fill out / send us the attached request form – let us do the 

“heavy lifting” for you. When we send you our case design – we’ll call and go over with you 

personally AND give you some presentation/closing points! 
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Fixed Annuity Income Rider Case Design and Illustration Request Form 

 

Agent Name: _______________________________ Agent Email: _________________________ 

Agent Phone Number: ________________________ 

 

Client Name: __________________________________________ Gender: ________________ 

DOB: ___________________________      State of Residence/Issue: _________________ 

 

Client 2 / Spouse Name: _________________________________ Gender: _________________ 

DOB: ___________________________      State of Residence/Issue: _________________ 

 

Amount of Deposit: ______________________________      TQ / NQ: ____________________ 

Source of Funds: ______________________________________________________ 

 

When does client want to turn on income (how many years of deferral?): __________________ 

Single Life or Joint Life Payout: _____________________ 

Is client taking current RMDs on this money?: ______________________ 

 

What is client ultimately trying to accomplish wit this money?: 
______________________________________________________________________________
______________________________________________________________________________
______________________________________________________________________________ 

 

Once filled out you can email this form to us at Will@AnnuityQuest.net 

or fax to him at ________________________________ 

theinsurancewebber@gmail.com
Typewritten text
   888-228-7570



                                    

 

Why AnnuityQuest – Atlantic Insurance Brokerage  

for your Fixed Annuity Business? 

 

What is our VALUE Proposition for YOU! 

 

1. Over 100 years of cumulative annuity experience (NMO/IMO owner, 

Business Development, Carrier Home Office and Retail Practice!) 

 

2. We’re a “virtual” BGA/NMO. That means no “brick and mortar” office, 

lower overhead and fixed expenses…means WE CAN PAY YOU MORE! 

 

3. Nationwide presence – ALL TIME ZONES! We’re a 24 / 7 organization. You 

call or email and WE ANSWER!!!  

 

4. We have a wide range of annuity carriers and products available for you! 

 

5. We have as many, or even MORE sales, marketing and prospecting tools 

than MOST annuity NMOs/IMOs out there! 

 

6. Oh, you sell life insurance? We’re one of the largest LIFE INSURANCE BGAs 

in the country. We have all the major life carriers and maybe a few you 

don’t know. We can help you with simple guaranteed issue life all the way 

to sophisticated “Premium Financing” solutions! 

 

 

 



 

Fixed Annuity “Resource Sheet” 

 

Product / Illustration / Proposal Support:      Will Torrance, Will@AnnuityQuest.net                  484-447-0663 

 

Sales-Marketing / Compliance / Advance Support:  Kevin Vozar, Kevin@AnnuityQuest.net     615-517-8354 

 

Contracting Support:         Cindy Locke, Cindy@AtlanticInsuranceBrokerage.com   615-294-7398  

Paper contracting or e-contracting through SureLC) 

 

 

New Business FAX Submission (except E-Applications) to: 

Will Torrance           888-228-7570  

(He will review for paperwork accuracy and completeness and suitability before submitting to carrier to prevent issue 

delays!) 

 

ANQ Website: www.AnnuityQuest.net 

 

CORE Annuity Carriers: 

American Equity (Des Moines, IA)  

Athene (Des Moines, IA)   

F&G (Des Moines, IA)  

National Western (Austin, TX) 

Life of the Southwest (LSW) (Montpelier, VT) 

 

 

SECONDARY Annuity Carriers: 

American National (Galveston, TX) 

North American (Des Moines, IA) 

Atlantic Coast Life (MYGA Carrier) 

AIG/American General (Houston, TX) 

 

 

 

 

 

 

mailto:Will@AnnuityQuest.net
mailto:Kevin@AnnuityQuest.net
mailto:Cindy@AtlanticInsuranceBrokerage.com
http://www.annuityquest.net/


 

Sales and Marketing Tools, 3rd Party Resources, and Other Important Items 

 

Basic, Intermediate and Advanced Case Design 

CANNEX for SPIA and DIA Quotes/Proposals 

Annuity Rate Watch for MYGA, FIA, SPDA/FPDA Quotes/Proposals 

ETools HQ for SIMPLE and COMPLIANT Consumer Illustrations 

Multiple Prospecting Campaign “Kits” Including: 

 CD Conversion 

 IRA Planning 

 Income Planning 

 

Multiple Seminar/Workshop Packages Including: 

 

 IUL – Life Insurance 

 LTC 

 Comprehensive Financial 

 Planned Charitable Giving 

 

Business Coaching and Mentoring 

 

Lead Generation Systems (From “inexpensive to high end”! 

 

P.R. / Advertising / Media Support (Supplied by 3rd Party) 

 

 

 

PLUS A LOT MORE! 

 

All you have to do is call and ask!!! 
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